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« A PEeKTUBHOCTb MAPKOM» -
KOBapHbIN TEPMUH, T.K. MHOFO3Ha4YHbIW
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D P eKTbl peknambl U APYrux
MapPKETUHIoBbIX KOMMYHUKaLUW

Kommepyeckuu aghgpbexkm:

ROMI =

O6bemM npopax
dons pbiHKa
MpnobLINbL

LTV, CLTV (customer life time

value) — npubbinb KOMNaHWM OT
OOHOro KrnuneHTa (goxod OT Hero —
3aTpaTbl Ha ero npusrie4yeHne n
yoepxaHue)

ROl vnv ROMI

Revenue impact (of activity) — Cost (of activity)

Cast (of activity)

KomMMyHukamueHbIU

aghgpekm:

MegoumnHaa coctaBnsowas
vegnasec (GRP n gp.)
nons sosgencteusa (SOV) n ap.

KommyHukatuBHble 3chppeKTbl
(copepxaTenbHas
cocTaBnsoLan)

* [loTpebHOCTb B TOBApHOM KaTeEropunm
ToBapoB / ycnyr

 OcBeooMreHHOCTb O BpeHae
* OTHowWweHne K bpeHay
» HamepeHune npmnobpecTtu 6peHAa

« HamepeHue npnobpeTaTtb NOBTOPHO U
pekomeHaoBaTb



A dekTUBHOCTDL (effectiveness) versus
3KOHOMUYHOCTL (efficiency)

A heKTUBHOCTb — AOCTUXKEHNE AKOHOMUYHOCTb — MUHUMATSIbHbIE
nocTaBNeHHbIX Luenen: ycunuma, Heobxogmmble ang

B KOMMYHUKATUBHOM NaHe — OOCTMXEHUNS HY)XKHOro pesyrbTraTa.
[OCTVKEHWE 3anNaHNpOBaHHbIX NMokazaTtenn ROI n ROMI oTHOCcATCA

B KOMMEpPYECKOM (3KOHOMUYECKOM Cmbicn ROMI — BO3MOXHOCTb
nnaHe) — JOCTKEHne cpaBHMBaTb OYeHb pa3Hble MK-

3annaHMpoBaHHOIO YPOBHS kKamnaxuu (Mo cTpaTernam u
NPOAaX, JONU PbIHKA. TaKTUYECKUM PELLEHUsM), a Takke

CpaBHMBATb pa3Hble

* B cpuHaHcoBOM ninaHe — MapKETUHIOBbIE PELLEHNA U Jaxe
npuobInu. .. OYEHb pasHble GU3Hec-cTpaTernm
ap. ¢ ap.

BbIABJIEHHAA 3AKOHOMEPHOCTb:

C yBenuyeHnem BrOXEHUN B MapKETUHIOBblE KOMMYHUKaLUUN 3EKTUBHOCTL (Mpwn
NpaBuiIbHOM MNO3ULMOHUPOBAHUKM U T.M.) OBLIYHO pacTeT: Bbille 06beM npoaax, dosnblue gons
pblHKa, bonbLue nNpubbInb.

OpaHako 3KOHOMUYHOCTL (B TepMmnHax ROMI) obblvHO nagaet (ybbiBatowasa otgaya ot
MHBECTULNW B 3aBMCMMOCTU OT UX obbema).

NHbIMK crioBamMun: ecrniv HyxXeH BonbLluon ob6bem npodax 1 cylecTBeHHas 4o pblHKa —
HY>XEH 1 Cepbe3HbIl KOMMYHUKALMOHHbLIA DIOOKET.



MOHUTOPUHI 340POBbLA
bpeHAaa.
[loTpeOUuTEeNbLCKMN KanuTan
bpeHAaa.



Kanutan, ctomMocTb ¥ 340pOBbLE
OpeHpa: cooTHOLLIEeHMe NOHATUN

Brand Equity - kanutan 6peHaa,

noTpebutenbCcKknm Kanutan opeHaa

(ueHTpanbHas naes - oCHoBaH Ha NpeacTaBNEHHOCTU U
ctatyce OpeHaa B CO3HaHUM NoTpeduTens)

Brand Value — ctonmocTtb 6peHaa (dpuHaHcoas
oueHka bpeHaa kak reHepaTtopa PMHAHCOBBLIX MOTOKOB)

Brand health — 3gopoBbe bpeHaa (oueHb pastoe
NOoOHMMaHune n, cCooTBeTCTBEHHO, Pa3HOE HANoOJIHEHNE
MEeTOAUNKN, YHaCTO — KOM6I/IHaLI,I/IF| HEKOTOPbIX n0|<a3aTene|7|,
cBuAeTenbCcTBytoWwas 0b6 yCTOMYMBOCTU M NMEPCNeEKTUBax
6peHﬂ,a Ha PbIHKE KaK ABUIraTesld npogak ToBapa noag stum
bpeHaoMm).



Kanutan 6peHaa no . Aakepy

OcHoOBHOM NapaMeTp Kanutana OpeHaa - NosANbHOCTb MNoTpeduTens
bpeHOy Kak «BXoOHOM 6Oapbep ONf1 KOHKYPEHTA, BO3MOXHOCTb
NONy4YeHNA LEHOBOW MPEMUN U BPEMEHU ONSI OTBETHLIX MeEp Mpwu
NOSIBIIEHMM HOBUHOK KOHKYpPEHTa», a Takke nperpaga «Ha nyTu
pas3pyLnTESIbHON LLEHOBOW KOHKYPEHLMNY




Kanutan 6peHaa no . Aakepy

Kanutan OpeHaa

JlosiJILbHOCTD
K OpeHay

OcBeaomJIeH-
HOCTH 0
OpeHze

Bocnpunu-
MaeMoe
Ka4eCTBO

=)

CokpalieHue pacxo10B HA MAPKETHHT
Bo3saeiicTrBre TOProBoro peryara

IIpuBieyeHne HOBBIX MOTPeOUTeEJICH
Ob0ecneyenne 0CBeIOMJICHHOCTH

Yoexnenue

Bpemsi oTpearupoBaTth Ha YIpo3y KOHKYPEHTOB

N

OcHoBa, ¢ KOTOPOI1 YBA3BLIBAIOTCS NPOUYHE
accouuaumuu

O3HakoMIIeHHE — IPUOOpEeTeHHEe MOIYJIAPHOCTH

Bpenj, koTopblii 3ac/yKMBaeT BHUMAHUS

N

OcHoBaHue 1J151 MOKYIIKH
JAu¢ppepeHunanus/mo3MMHOHNPOBAHNE
LlenoBasi npemMus

HNuTepecsl kKaHAJIOB pacnpeae/ieHus
Pacuimpenue Openaa

/s kiaueHTa
C03/1aeT EHHOCTD C
MOMOIIbIO:
enrepnperanun/
00padoTKHn
HH(poOpMaAUU
*YBEpPEHHOCTH B
NPaBWIbHOCTH
COBEPIICHHOM
MOKYIIKH
eYcuijieHus
VAOBJIETBOPEHHOCTH

A 4

Accouanuu
¢ Openaom

-

CoaeiicTBue B yCBOCHUM UHGOPMALIMU
OcHoBaHue 1J151 MOKYIIKH

Co3naHue mMO3MTHBHOIO OTHOLICHHUS
Pacuiupenue Openaa

Apyrue
AKTHBBI

Openaa

-

IHoanep:xkka U ycujieHue KOHKYPEHTHOI0
NpPeuMyIIecTBa

Co31aeT HeHHOCTH
s GupMBbI ¢
MOMOIIbIO:
elloBbimIeHUsE
3¢ PeKTUBHOCTH
MapPKETHHIOBBIX
nporpamMm
elloBbimIeHUsE
EeHbI/HOPMBbI
NpudbLIH
eYcuiieHus
KOHKYPEHTHBIX
NpeuMyliecTB




N3yyeHune 3q0poBbs OpeHaa

« KomnnekcHoe nccnegoBaHne ons
OTCNEeXMBaHUSA COCTOAHUA ODpenHaa Ha
PbIHKE, AMHAMMUKN ero passBuTus,
N3y4yeHns BkNnaga KOMMYHUKALIMOHHbIX
KaMmnaHun B 6peHa, NO3NTUBHbIX U
HeraTuBHbIX U3MEHEHUN.



Ba3oBbIu N pacluMpeHHbIN COCTaB NoKa3saTteneun 3nopoBbA
OpeHpa
. NokazaTenn BocnpunaTus

OcBegOMNEHHOCTb, 3HaHUE (MPUOPUTETHOE 3HaHMe, 3HaHne 6e3 Noackasku, 3HaHue
C NOACKa3Komn)

OTHOLIEHNE U UMNOXKEBbLIE XapakTepuUcTukn (BocnpuHuMmaemas auddepeHumaums,
peneBaHTHOCTb NoTpebutento n ap.)

PaccmMmoTpeHue (roTOBHOCTb paccMaTpuBaTb 6peHa Anst NOKYnkn B Yncne gpyrux
6peHooB, noBepue bpeHay)

. [lokazaTenun nosegeHund

PeanbHble NoKynku

JTosAnbHOCTbL, NPUBEPXEHHOCTL BpeHay.

PekomeHagaunmn (agBokaT 6peHga). B Tom uncne nokasatens NPS (Net promoter
score, MHOEKC FOTOBHOCTM PEKOMEHAOBATL KakK nokasaTesb NosiNbHOCTHN)

. PbIHOYHbIE Noka3aTenu

[onsa pbiHKa
[MokasaTtenu guctpudyummn bpenna

NHaekc npoHMKHOBEHNA BpeHaa (konuyecTBo nokynatenen 6penga / obuiee Konnmy4ecTso
NOTEeHUManbHbIX NokynaTenen dpeHaa)

NHoekc pa3suTus OpeHaa no pernoHam v ap.

. DMHaHCOBbIE NOKa3aTeNn (ROBI, croumocTs 6peHaa)



OCHOBHbIEe MEeTPUKU ocBeaAOMMEeHHOCTH /

3HAHUA
* [lpnoputeTHoe 3HaHMe (NepBoe ynomMnHaHue, top-of-mind)

« 3HaHue b6e3 noackasku (cBoboaHoe BCcrioMmnHaHue, recall)
« 3HaHue c noackaskon (yaHaBaHue, recognition)

BbigsBNAOTCA B X04e ornpoca notpebutenen, Harnpumep:

Kakmue Mmapku ToBapoB NpuxoasaT BaM Ha YM B TaKOU-TO
TOBapHOW KaTeropumn?

[lepBas mapka, KOTOPYIO Ha3blBaeT PECNOHAEHT, - top-of-mind

Eule HECKOSTbKO MapOK, KOTOPbIE PECMOHAEHT Ha3bIBaeT
CaMOCTOATENIBbHO (BMECTE C NepBon) — 3HaHue 6e3 noacKasKku

3aTeM PEeCrnoOHAEHT NoMNy4YaeT CANCOK MapoK U AOSTKEH B HEM
OTMETUTb BCE MapKM, KOTOPblE EMY 3HAKOMbI (BHE 3aBUCUMOCTU
OT TOro, NOKynasn OH COOTBETCTBYIOLLME UM TOBaPbl UM HET) —
3HaHue C NoACKa3KOoU



Net promoter score (NPS)
OueHKka ypoBHSA nosnbHocTN noTpebutenen no 10-6annbHoON
LWKane (MHoraa gobasnatoT K wkane 0).

Bonpoc: «Hackornbko Bbl rOTOBbI pEKOMEHJ0BAaTb OpeH/
CBOUM 3HAKOMbIM Unn onusknum? OueHuTe No wkane...»

NPS (%) = MpomoyTepbl (%) — Kputukn (%)
[TpomMoyTepbl C BbICOKON BEPOATHOCTbLIO KyNAT 6bpeHa B

OanbHenLeMm, KpUTUKK — He KynaT OpeHa; obe kaTteropum
ObyaoyT BNMUATL Ha APYrux.

[Mpomoy-
Tepbl
> 9 » 10/



Cepusa AndaBut® — BUTAMMHHO-MUHEpaJIbHbIe KOMIJIEKCbI AN
AeTei U B3poCibiX

BUTaMUHbI NPaBUbHO!

Cepua AJIGPABUT — 310 BUTaMUHHO-
MUHepabHble KOMMEKCbI, CO34aHHble

C YYETOM Hay4HbIX peKOMeHAALUN Mo
pasae/ibHOMY U COBMECTHOMY MpuemMy
none3HbiX BewecTs. [akon noaxon,
NO3BONSIET YBE/IMUMUTD NOJIb3Y OT NpUeMa
BUTAaMMHOB U MUHepanoB Ha 50-50 %




OuHamuka nameHeHumn kak pesynbtat UMK-kamnaHum: pocTt
3HaHuA bpeHaa 3a roa, ycsoeHue YTI n ynydweHue
nMuaxKa no BaXKHbIM nokKasaTtensam (BuTaMuHbl «ArndaBut»)

YyutbiBaeT
24% 91%
63% COBMEeCTMOCTb
43% KOMMNOHEHTOB
22%
ca M AL
| lpenrastia COBpPEMEHHBII

Top of mind IHanne Oeq FHaume ¢ YyeH and ol

MO CKA 3N NOACKAIMON ﬂ,eTeVI "o

Worousni: Profi Online Research, OMI

PO3HUYHBLIE NPOA KK MAPKH

400
350 -

|
- Ana Taknx, “**" Bbli3biBaeT
250 KakK 4

- ;
o i nosepue
200 - .
150 -
100 -
50 -
0 A




KomnaHuun, Kotopblie NpoBOAAT
nccrieaoBaHuA NOTPeoOUTEeNnbLCKOro
KanuTtarna v 340poBbSA bpeHaa

Mediascope (TNS)

GfK

Ipsos

Kantar (Millward Brown)
Y&R

Interbrand

Brand Finance

n ap.



D OCHOBE OLeHKU 340pPOBbSA U KanuTtarna
OpeHAaa BO MHOrMX MeToauKax — «rfiectHuua
ycnexa» - npocTtenwlas MmapkeTuHrosas
BOPOHKA (3-X unu 4-x ypoBHeN)

OcBeAOMMNEHHOCTb  PentnHr koHBepcum -
OTHoLleHune gonuv nnm %
NOoJ1Ib30BaBLLUUNXCA KOIII,a-J'IVI6O K
ocBeaOMIJ1EHHbIM
Nonb3oBaHue
Korga-nmoo

PelTUHr yaepxaHus —
OTHOLLEHNE JoNN Unun % TekyLmx
nonb3oBaTeneun K
NOJIb30BaBLUMXCA Korga-nmobo

PeTUHI NOANBLHOCTU —



B ocHOBe «necTHuUUbI ycnexa» BO MHOIMMX
MeToAuKaxX — NpocTenlan MapKeTUHroBas
BOpPOHKa (3-X ypOBHEMN)

B MJIeHHOCTb o
CEEE T * PentuHr koHBepcuu -
OTHoLUeHune gonuv nnm %
n0KynaTenel7| K oCcBeaOMJ1IEHHbIM
NMonb3oBaHue
Korga-nmoo PelTUHr yaepXxaHusa nnu

JNIOANBHOCTU — OTHOLLUEHME 00NN
M % NOCTOSIHHbIX MOKyrnaTeneu

K NOKynaBLUMM XOTs 6bl pa3 Koraa-
nnoéo




[Tpumep MeTOAUKN

Brand Pulse komnaHnu Mediascope

BopoHka bpeHaa ans npoBepkyM KOHBEPCUM U NOUCKA HanpaBneHun ans
pa3BUTKUSA

Anpnekc Takeu, Mck+Cnb % OT Nonb3oBaTenen Takcu KoHsepcusi

MepBoe yrnoMmuMHaHue

CnoHTaHHOe 3HaHKWe

ﬂo,qcr(asaHHoe 3HaHne

Hamepetie nons3osarscs s 96%

Mcnonb3oBaHue 96%

Haubonee yactoe ncnons3osanvne (MOB) 68%

MpomoyTepsl + MOB 70%

B % oT nonk3oearteneii Takcu B Mockee n CaHkT-lNeTepbypre ‘



Bo MHOrMx Mmetogmkax cneyuanbHO MOMeYyaeTcs, NPOXOAUT Ju
OpeHA KOHKPEeTHYH0 CTaauio BOPOHKN Ha YPOBHe cpeaHeM Ans
oTpacnu (XKenTtbin), nyyiue (3eneHbIn) UnNu xyxe (KpacHbIN)
KOHKYPEHTOB.

Hanpumep, ana 6peHaa X n ero KOHKypeHTa Y peUTUHIU BbIrNAaaT
TaK U CUTHANU3NPYHOT O NpobrieMax C PpeUTUHramum yaepxxaHus u
NOANbLHOCTU y OpeHaa V.

l N\

Eper‘ X KoHBepcus YoepxaHue JlosinbHOCTL
0,5 0,6 0,7

KoHBepcus YaepxaHue [ JlosnbHOCTb
0,5 0,3 0,4



UoeHTndpmumnpyute npeacraBrieHHble 34eCb AaHHbIe:
1) yTOo O03Ha4arT Undpbl Ha CUHEM (POHe,
2) 4YTO Ha 6enom choHe u
3) KaK pacctaBuTb uBeTa ans Baikal pearl:

Eyian Perrier Baikal pearl

JHAHE 102

2 46%
PESTERE R

3% 3

IOLHOCTD B




Ona nyyvyeHmnsa BNUAHUA MapPKeTUHIOBbIX KOMMYHUKaUnN
Ha rnokasarternu 340poBbs/Kanutana opeHga 4acTo
npumMmeHsieTca metoauka «bpeHg-nudpT», OCHOBaHHasA Ha
CpaBHEHUN OAHHbIX B TECTOBOU U KOHTPOJNIbHOM rpynnax

o,
o h

Brand lift Alfred Politz f,, &
1902-1982 s

MeToamnKa aBnaertca passmutmem naen Anbdppeana NMonntua (CLUA), Ko1Opbli
CYMUTA/, YTO HET CMbIC/1a U3y4YaTb 3aNOMMUHAEMOCTb peK/Z1laMbl, OTHOLWEeHUne K
peKkname, arMTaLuMOHHYIO CUAY peKNamMbl Kak NnoKasaTtenam 3dpPeKTUBHOCTU.

Bce Bonpocbl pecnoHaeHTam HY»KHO 3a4aBaTb 0 bpeHae, a He o pekname. U
OTC/N1eXKMBaTb, KaK MeHAeTcA BocnpuaTmne bpeHaa, ero CBOWMCTB U Ka4vyecTBa,
OTHOLLUEHME K HEMY U HaMepeHMe, CpaBHMBAaA TeX, KTO KOHTAaKTUPOBa/ C ero
pPeKNaMoMN AN AP. MAPKETUHIOBbIMU KOMMYHMKALUMUAMM, N TEX, KTO HE
KOHTaKTMpoBa/. To ecTb TecToBas M KOHTPO/IbHaA rpynnbi.

3HaMeHUTbIN al{Cl'IepMMEHTaﬂbeIFI KMHO3an |_|0J"II/ITLI.a.

Ceny4yac HoBble TEXHOJ/IOTMKM NMO3BONAIOT npmmeHmTb ero naem HeCKOJ/IbKoO
MHa4ye Ha oCHOBe MHTePpHEeT U MODBUNBbHBIX TEXHO/TOTUIA (CM. HH}KE)



B ocHOBe meTOooMKM — mM3BeCTHble 3
VPOBHA BO34EeMNCTBMA MAPKOM HaA
6peHa

* KOrHUTMBHbBLIM ypoBeHb (OocBeagomMm/1IeEHHOCTbD,
3HaHuMe)

e AdbdbeKTMBHbLIM YypoBeHb (OTHOLLUEHME,
BOCnpuaTHe)

e KoHaTMBHbLIN M BuXxemBMmMopasZibHbIM YPOBEHDb
(HamepeHMne NoKynNnKM1, NoOoKynKa, /J1I0A/IbHOCTb)




KOrHUTUBHbLIN YPOBEHb
(nokasaTenu n npMMmepbl BONPOCOB)

[Toka3aTenu:

* 3HaHue bpeHpa

* 3arMoMWUHAEeMOCTb
pekrnambl bpeHaa

e 3HaHWe coobLLEHUS
bpeHaa

3HaHue OpeHaa

1. Kakue mapku #categoryname Bbi
3Haeme?
-Baw 6peHa
-KoHKypeHT 1
-KoHKypeHT 2
-KoHKypeHT 3
-Hukakune na nepedymcrneHHbIX

3anoMMHaeMoCTb

2. Peknamy kakozo #categoryname Bbi
sudenu #medianame 3a nocnedHue 30
oHeu?

-Baw 6peHa
-KoHKypeHT 1
-KoOHKypeHT 2
-KOHKYpeHT 3
-Hukakmne M3 nepedymcneHHbIX

CuynTbiBAaEMOCTbL COODOLWEeHNnA

3. K kakoMy U3 HuxenepeducreHHbIx
6peHdoes #categoryname omHOCUMCS
cnedyrwuwee coobuweHue #message?
-Baw 6peHa
-KoHkypeHT 1
-KOHKYpeHT 2
-KoHkypeHT 3
-Hukakmne na nepedymcneHHbIX




AddheKTUBHbLIN YPOBEHb
(nokasaTtenu n npumepbI BONPOCOB)

[Toka3aTenu:

e OTHOLWeHNe bpeHay

* Bocnpusatue bpeHaa
(nnoepcTBo,
andpdepeHumauns)

OTHOLWeHMe K BpeHay

Kak 6b1 Bbl onucanu ceoe omHoOWeHUE K
#brandname?

- O4yeHb NonoXxuTenbHoe
-Ckopee nonoxurenbHoe
-HentpancHoe
-CKopee oTpuvuaTterneHoe
-OTpuuarenbHoe

INlngepcTBO B Kateropumu

2. Hackoneko Bbl coznacHbl/He coamnacHsbl,
ymo #brandname 3adaem mpeHOb! &
#categoryname?

- ABconTHO cornaceH
-Ckopee cornaceH
-He mMory Hu cornacuTbCH, HU ONPOBEPIrHYTh
-Ckopee He cornaceH
-ABCONITHO HEe cornaceH.

YHUKanbLHOCTEL GpeHaa

3. Hackonbko Bbl coanacHbI/HeE co2nacHbl,
uymo #brandname omnu4yaemcs om
ocmarnbHelx 6peHdos?

- ABconwTHO cornaceH
-CKopee cornaceH
-He mory HM cormnacuTecH, HW ONpoBeprHyTh
-Ckopee He cornaceH




KoHaTUBHbLIN ypOBEHb
(nokasaTenu n npumepbl BOMNPOCoB)

[Toka3aTenu:

e paccMmoTpeHue /
npeanoyTeHne bpeHaa

* nokynaTenbcKoe
HamMepeHue

« CTaTyc «agBokaT»
bpeHaa

OTBe4YaeTr noTpebHoOCTAM

1. Hackonsko Bbel coanacHbl/He
coznacHsl, 4mo #brandname omee4aem
sawum nompebHocmsam Bonswe, H4em
ocmarnsHbsle?

- ABconwTHO cornaceH
-Ckopee cornaceH
-He Mmory HW cornacuTbCcs, HK
ONpoBEPrHyTh
-Ckopee He cornaceH
-ABbconwTHO HEe cornacex

HamepeHue KynuTb

2. Hackonbko eepoamHo, 4mo Bbl
npuobpememe #brandname e 6ydywem?
- ToO4YHO Kynnwo
-Ckopee Bcero Kynro
-MoxeT ObITh KyNn, a MoXeT ObITb HEeT
-Ckopee BCcero He Kynnw
-TOYHO HEe Kynnwo

HamepeHune pekomMmeHOOBaATH

3. Hackonbko Bbi coanacHbI/He
coanacHsl, 4mo nopexkomeHdIyeme
ebibpame #brandname 3HakoMbIM?

- ABcontwTHO cornaceH
-Ckopee cornaceH
-He mory HKu cornacumTbca, HA
OMNnpoBEeprHyTh

-C Kopee He cornaceH




Pa3obop npumepa ncnoib3oBaHuA
aHanusa bpeHa-"udPT

Ha npumepe Kenca PA Initiative

BRANDLIFT ON
EDADEAL

MAY-JUNE, 2019

W -Premium Quality- g



CAMPAIGN DESCRIPTION RESEARCH METHODOLOGY

A promo display was launched on Edadeal
mobile for “Mayonnaise & Dressings lovers”

CG: 402, TG: 389

We divided the respondents in 2 groups: who
contacted with the ad (test group), and who did not
contact with the ad (control group)

737.000 Unique -
Reach In 5-7 days after campaign’s end showed the same
questionnaire to the both groups with the purpose to
May 7 — June 18

reveal, how effective was the ad in terms of Ad recall,
Message recall, Consideration/purchase

Collected the proper number of respondents and
compared their answers




1. AD RECALL/ THE AD OF WHAT SAUCE BRAND HAVE 2. MESSAGE RECALL/ WHICH OF THE FOLLOWING SAUCE
YOU SEEN RECENTLY? BRANDS USES THE FOLLOWING MESSAGE IN ITS ADS:
«lMo-HOBOMY BKYCHO»

0
o 59% e o 39‘?2%
=58 60% 5% —_— 40%
" 1. 50% EE 35%
T S "' 309, No significant increase
E. 40% +5pop. - 25%5%
= - = ° sigI:Ii'fJicant increase . ;' t 25% 23%3%
o 30% b ==t | 20% 18%8%
ey - 20%0% = J 15%
11% ' T 10% %
10% 6%. 59%a0, o SAJ
?;2:;' 0% - Control 0%
Astoria Makheev Heinz EZHK None Astoria Makheev Helnz EZHK None
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3. CONSIDERATION/ HOW LIKELY ARE YOU TO PURCHASE
ASTORIAIN THE FUTURE?
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Hanee - pakynbTaTUBHLIU
MaTepuan Kypca



[TloapoOHee 06 N3BECTHbLIX
MeToAMKaX OLeHKH
NOTPEeOUNTENIbCKOro

Kanutana opeHaa KpynHbIX

MeXAyHapoAHbIX KOMMNAaHUN



Kanutan OpeHAaa,
OCHOBHbIE€ METOAUNKM:

» MeTtoguka areHTcTBa Young&Rubicam -
Brand Asset Valuator (BAV)

» MeTtoaukm komnaHum Kantar Millward
Brown - Brand Dynamics

» Metoguka [1. Aakepa Brand Equity Ten



Metoauka Brand Asset
Valuator (BAV)

Pa3paboTka TpaHCHaLUMOHAaNbHOro
KOMMYHMKaALIMOHHOIo areHTCcTBa
Young&Rubicam (Y&R), cenyac — otaernbHoe
KOHCANTMHIroBoe nogpasgeneHne xonguHra
WPP. B atoT xonauHr BxoauT un areHTcTeo Y&R,
n Kantar Millward Brown, n TNS, n mHorue ap.

C 1993 roga npoBerno oueHky 60000+ 6bpeHaoB.,

B 50+ cTpaHax mupa.
https://www.bavgroup.com/



https://www.bavgroup.com/

Jlornka naHHOU MeTOOAUNKW

Jlrobon NPaBWIbHO NOCTPOEHHbIN bpeHa OoImMKEH NPOUTKN 4 cTagun, Ha KaXXaoun
Pa3BUTb CBOM MOTPEDOUTENBCKUM KanuTan U TEM caMbiM CTaTb CUITbHbIM
bpeHaom:

« OuddepeHumnaumna (Energized differentiation) — ocHoBa anga Bobibopa
notpebutenem ToBapa nod AaHHbIM bpeHaoM. bpeHa AomkeH ObITb
OTJINYEH OT ApYyrmx (pursnyeckn nnmnm amMmounoHarsribHo), YTobbl NOTpedbuTenb
MOT BblOENNTL €ro cpean MHOXEeCTBa APYrmx odeHb (Mnn bonee-mMeHee)
noxoXxux. CnocobHOCTL NpuUBeYbL BHUMaHWe, yauBuTb, caenartb
agBoKaTOM bpeHaa. OTO OCHOBa M AN LLeHOBOW MPEeMUM.

 PeneBaHTHOCTb, AKTyarnbHOCTb (relevance) — a1o doyHOaMeEHT
nocTpoeHnsa nboro 6peHaa. ToNbKo ecnn NOTpeduTenb CHUTAET, YTO
9TOT OpeH akTyaneH B ero noBceaHEBHOM XN3HW, noaxoanT emy, bpeHa
NMEET LAaHC COCTOATLCA. OTO OCHOBA PACCMOTPEHUS N NPODHOM NOKYIKN.

* YBaxeHue (esteem) — 9T0 pe3ynbTaTbl ycunum dbpeHga, KoTopble
NPUBOOAT K TOMY, YTO NOKyNnaTeNn Ha4YnHaT LEHUTb N NobuTb 6peHa n
OTHOCUTBLCHA K HEMY C BbICOKOW CTEMEHbLIO YBaXXeHnsi. MHeHMe O Towm,
HacKonbKo 6peHa nonynsapeH, pacTeT Unu nagaeT ero nonysrsspHoOCTb
cpean notpedbutenen. lNokasbiBaeT Takke cTeNeHb BbINONHEHNSI BpeHOOM
CBO€ero obellaHust NOTpPebUTENO: Kak TONbKO BpeHa nepectaeT BbINONHATb
B3sATble Ha cebs 0b6s13aTENbCTBA, YBaXXEHNE CHUXKAETCS.

« 3HaHue (knowledge) — nopg «3HaHMeM» nogpasymeBaeTcs 4OCTaTOYHO
rnybokoe npeacraBrneHne n noHMMaHue bpeHga notpebutenem, ero
doyHKUMW, TOro, 3a4eM 3TOT OpeH[, CyLLECTBYET, 3HAHNE pPa3fNUYHbIX
acrnekToB MHopmaumm o bpeHge.



CUIIA BPEHOA

MHpoukaTop LeHHOCTU B byayliem

CTATYC BPEH.EI,A
I/IHp,VlKaTop TEeKyLLero nosioXeHus
l %%]

n epeH- PeneBaHTHOCTb,
Anopdpep YBaxeHune 3HaHune
Luaumns aKTyanbHOCTb




CooTHOLWeHne pa3nnYHbIX CTONOUKOB — AMAarHoCTuKa opeHaa,
CcBUpeTernibLCTBO onpeneneHHoOro B3rnaga Ha Hero U OXXuaaHumn

notpeduteneun
- Pillar Patterns Tell a Story

OunddepeHumnaumsa Boicokasa n PeneBaHTHOCTb BbICOKasi U Bbicokme nokasarenu
Gonblue, YeM peneBaHTHOCTb 6onble, Yem auddepeHumnaymua anddepeHl. n peneBaHTH.
bpeta aan HP'erpe6MTeﬂﬂM e AT S Ll OT0 B 6onbLUEN CTENEHM NPOAYKT, JInpepel, KynsTOBbIE BPEHADI,
STO HWLLEBLIN BPEHA. yem BpeHs. KYNbTYPHbI€ UKOHBbI.
OngMBneK BHIMaHWe, Bbl3Ban NHTEPEC, (DyHKLI,I/IOHaJ'IbHOCTb Ha NnepBoMm OHM O4Y€EHb 3HAYUMBbI and
Ha ba3e KOTOpOoro 3aremM MOXHO Ha%aCTI/ITb MecTe. n0Tpe6|/|Tenel7|, (bOpMI/IpyPOT X
peneBaHTHOCTb 1 BOBJ1€Yb B MNOTpEeOrieHne NPUBEPXEHHOCTb, NOAAEePXNBAKOT

GpeHaa. OcHoBa BbIbopa 1 npegnoyYTeHns —

NOSANBHOCTb.
ueHa n/vwnu ygobceteo npnobpeteHus.

Takoli 6peHa BOCNPUHUMAETCS CKopee Kak OHU 0BECHEUNBAIOT KOMMAHWM

KpeaTuBHbIN, He)lieJ'IVI Kak Tem He MeHee OH MOXET ObITb 0BbEM MPOLIAX 1 BLICOKYHO

yHKLMOHamNbHbLIV B YACTOM BUAe. ’KM3HECNOCOBHBIM Ha pblHKe NpubbInb
(NnpenmyLLecTBEHHO :

9T0 XapaKTepHO st 6peHAos, HeOGpPEHAOPUEHTUPOBAHHOE

OTKPbIBAOLLMX HOBYIO HULWY U Ans 6peHaoB noBeseHve).

KaTeropum Jokc.



CooTHOLWeHne pa3nniHbIX CTONMOUKOB — AUArHOCTUKa OpeHpa

NMoka3aTtenb yBaXXeHUs1 BbICOKUM

n 6onbLue, YeM 3HaHue

BbpeHa HpaBUTCHA, HO O HEM
Masio 3HaKT U, COOTB.
BO3HUKAET XenaHne u
NOBOMNbITCTBO Y3HATb O HEM
nodornbLue.

Y 6peHaa — xopoLuunm
noTeHuman pasBuTtumA.

NMoka3aTenb 3HaHUA BbICOKUM
u 6onblue, YeM yBaxkeHue

BpeHa XopoLuo 3HakT, HO OH He
OYeHb HpaBuTcA. bpeHa cTarn
YEM-TO OYEHb NPUBbLIYHLIM,
3HAKOMbIM, UHTEPEC K HEM
nagaet. VI, cooTBETCTBEHHO,
notpedutenu nwyT
anbTepPHaTMBbI.

Bbicokue nokasartenu
3HaHUA U yBaXXeHUA

YKopeHuBLLUNECH NUaepsbl:
Takue dpenabl gobunmck
TOr0, YTO OHWN YKOPEHEHLI B
cepauax n ymax
noTpeburtenen.
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BKJ1aZ4 B Kanutan BKJ1a4, B KanuTarn
OpeHOa OpeHpa
BRAND STRENGTH BRAND STATURE

Future growth potential Current operating value

OO
oJ

&

DIFFERENTIATION RELEVANCE KNOWLEDGE

DIFFERENTIATION

A brand's ability to capture attention in the cultural landscape. A powerful driver of curiosity, advocacy and
pricing power.

RELEVANCE
@ How appropriate and meaningful a brand is to consumers. Drives brand consideration and trial.
ESTEEM
A measure of how highly regarded a brand is and how well it delivers on its promises. Leads to trial and

commitment.

KNOWLEDGE

The depth of understanding people have of a brand - both its positive and negative information.



Cetka mowHocTu (Power Grid) .

YeTbipe xapakTepUCTUKN OO BbEeANHAIOTCA B Napbl:

OuddepeHunaumna + AKtyanbHoCTb -> «Cuna 6peHga» (Brand Strength),
YBaxeHue + 3HaHne -» «Ctatyc 6peHpa» (Brand Stature).

«CeTKa MOLHOCTU» JaeT BO3MOXKHOCTb aHalin3anpoBaTb CNOCOOHOCTb 6peH,£|,a K TOMY, YTOObI 3aHATL

>

>

nonoxeHume nunagepa Ui BO3MOXHOCTb €ro rméenu.

Ecnun 6peHa nmeeT BbICOKYH cTeneHb «Cunbl bpeHaa» n «Ctatyca 6peHaa», TO OH SABNSETCS
nUOepom pbIiHKa.

Ecnun xe 6per, OTJIIN4aEeTCA OT KOHKYPEHTOB, UMEET BbICOKYHO pefieBaHTHOCTb, HO HE Ha6pan HY>KHYHO
CTereHb yBaXeHnd U 3HaHunsdA, Takoun 6peHD, He peanun3oBas NOJIHOCTbLHO CBOU NOoTeHUuan. Ho
notTeHuunan y Hero BbiCOKMNM.

[nst MHOrMX AOCTUrLIKX ycnexa 6peHaoB XxapakTepHO crieayloLlee: OHM CTapatoTCca paclUMpUTb CBOE
KM3HEHHOE NMPOCTPAHCTBO 3a CYET NPOCTOro yBennyeHnst o6vemos. Npu aTom obpa3 pas3mbiBaeTCs.
bpeHa-meHeoKepbl TEPSAIOT BUOEHNE TOro, 3a YTO BOPIOTCA, TEPSAIOT MOHMMAaHUE HACTOSALWMX Lenen.
OTO 3HAYUT, YTO OHM TEPSIKOT CBOE OTSIMYME, MPU ITOM MOFYT NOTEPSATb U YMECTHOCTb TOXE, MOTOMY YTO
BpeHa yKe HEe MOXET YYTKO pearmpoBaTb Ha ObICTPO MEHSAOLWMIACS PbIHOK. Ecnu e nngmpyrowmi
BpeHa HAYHET TepATb OTANYNE U PENEBAHTHOCTb, TO EMY NpsiMas gopora B
«pa3MbIiTble/pa3pyLleHHble 6peHAabI», N0 OTHOLLUEHUIO K KOTOPbIM NOTPEOUTENb HE UCTLITLIBAET
0Co0ObIX BOCTOProB. OH HE MOXET UX OTANYNTL OT KOHKYPEHTOB U HE CYUMTAET, YTO Takon BpeHa MoXeT
3aHATb MECTO B €r0 XXU3HMW.

Mocne Toro kak 6peHA pa3MbliBaeTCs, OH TEPSIET YBaXKEHWNE M 3HAHME N NMPEBPALLAETCs B HEYTO
«HechOoKyCcUpoBaHHOE», HEYTO Takoe, 0 YeM NOTPeOUTENb HE MOXET cKasaTb 1 Napbl 4OOPbLIX CMNOB.



CUINIA BPEHOA

CeTKa MOLWHOCTU

il

bpena-nnoep

lnrl

Huwesbin 6peHa unm 6peng
Hepeann3oBaHHbIM NOTEHLMano

|

BpeHa Ha macc-mapkeTte

|
1

HoBbIN, HeCCbOKyCVIpOBaHHbIVI MpocTo NpogyKT (KoMMoanTK)
NN HEN3BECTHbIV UNn paspyLUeHHbIN BpeH,

CTATYC BPEHOA




MeTtoguka Brand Dynamics

UccnepoBaTenbCKoe U KOHCAaNTUHIoBoe

areHTcTtBo Kantar Millward Brown

(Ao 2019 r. — yactb xonauHra WPP, cenyac
coBmMecTHaa cobctBeHHocTb WPP u BC)




MeTtoguka Brand Dynamics

Brand Dynamics — 3TO MHCTPYMEHT ynpaBfieHna bpeHaoMm,
KOTOPbIN poanIca n3 orpoMHomn amnmpudeckon 6asbel. OH
coyeTaeT B cebe MeToAuKy namepeHus kanutana opeHaa
(brand equity) n getanbHyO OANArHOCTUKY KITHOYEBBIX
ApanBepoB 300pOBbsi OpaHaa.

KomnaHusa Millward Brown nsobpena tpekuHr 6peHaa c rolling
sample — «nepekartbiBaloLLENCH ayanTOpmueEn». JTo
nepnoanyeckoe naMepeHne pbiHka ¢ 3aMeHOn YacTu
ornpalumMBaemMon ayguTopumn: Hanpumep, Kaxabln Mecal
onpawmBaetca 400 yenoBek, HO B nx 4yncrie — 100 HoBbIX
4yernoBeK, a CTO «CaMblX CTapbIxX» ybupaeTcs ns onpoca. U3
aHanusa pes3ynbTaTtoB TPEKUHIOBbLIX NCCIied0BaHNN B
KOHEYHOM mUTore 1 poamnacb Mmeroauka Brand Dynamics.




HOBAA moandumkauma metogukm Brand
Dynamics

(noaTBepxpeHa Ha 350+ OpeHAax pa3HbIX KATEropum B HECKOJSTbKUX
CTpaHax)

Mpu3Haku ycnewHbIX OpeHaoB

3HauumocTb bpeHaa (meaningful) — ato ero
peneBaHTHOCTb MHTEpPECaM NOoTpebnTena n cnocobHOCTb
yOOBNETBOPUTb MOTPEDOHOCTL.

OndhbdepeHunauma, oTANYUTESNIbHOCTb B KaTeropum
(differentiation) — 810 BOCnpuUHMMaemMas yHUKanNbHOCTb
bpeHaa B kKaTeropmun n ero AMHaMmM4HOCTb, COOTBETCTBUE
TpeHaam.

3amMeTHOCTbL OpeHAa Ha pbliHKe (salient) - 6peHa
BCNOMWHaETCS npexae apyrmx B kateropuu (Top-of-mind),



BusyanbHoe npeacrtaBrieHue noTpeouTernbLCKoro
Kanutana 6peHaa B HoBou mogenu Brand Dynamics

Category: The width of each
segment shows the importanca
of being Meaningful, Different or
Salient for your category

Measure how vour brand
performs and compare fo the
norm (index: 100)

Power: Single metric shows the
Power share for your brand

@ Meaningful @ Different @ Salient @ Power Index: 100

Brand A Brand B Brand C




CBA3b NokKa3arteneu accouvauum ¢ O peHaOM U PbIHOYHbIX

nokKasareneun B ooHoBneHHoun metoauke Brand Dynamics

= 3HaA4YMMOCTb
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< 3aMeTHOCTb

PacnonoXxeHHOCTb K

OpeHay

>

Cuvna bpeHpga

[TlpemmanbHOCTL

[NoTeHumnan

\/[
PblHOYHAa akKTUBHOCTb

N BbIOOP

Cuna 6peHaa. BoisBneHa BbiCOKasa Koppenauus cunbl opeHaa ¢ goneun pbiHKa 6peHaa. To
€CTb 9TO OCHOBA NPOrHo3a o6LEMOB NpoAaXk Ha OCHOBE BocnpusaTusa bpeHaa (6e3 yyeta

BO3AENCTBUSI MPOMO-UHCTPYMEHTOB). CKIMOHHbI N NOTpebuTenu BbibpaTtb MMEHHO 3TOT bpeHa?

MpemMnanbHOCTL - NPOrHO3 LIEHOBOro MHAekca. CKNOHHbI N NoTpebuTenn 3annatuTb bonblle 3a
3TOT BpeHs (Mo CpaBHEHUIO C KOHKYPEHTHBLIMMW)
MoTeHumMan — BEPOATHOCTb POCTa AONM pbiHKA B AeHbrax. CKNOHHbI N1 noTpebutenu

npuobpetatb 6peHa 1 B dyaywiem (unu nonpoboBaTb €ro, ecrnn 310 HOBbIN BpeHA).




Metoauka [1. Aakepa
Brand Equity Ten
(v koMmnaHum Prophet)



[lecATKa noka3aTteneun Kkanurtana opeHpa
no 1. Aakepy

[Noka3aTenu npuBep>XeHHOCTH: Noka3aTenwu

* LleHOBasi NpemMus, AanddepeHumaumm/accoumayum:

* YOOBIIETBOPEHHOCTL/NOANbLHOCTL)  ° BOCMPUHUMaeMasd LEHHOCTb,
YHUKaNbHOCTb,

MokasaTenyu BOCNPMHMMAEMOrO accoumauum ¢ opraHmsaumnen

KayecTBa U nuaepcTBa:
*  BOCMPUHUMAEMOE Ka4yecTBo, [loka3zaTenn ocBeaOMIIEHHOCTU

* nuMaoepcTBo/NonynspHoOCTb o 6peHne

NMokasaTenu pbIHOYHOro NoBeAeHUs:
* pPbIHOYHAasA LieHa

* npeacTaBneHHOCTb OpeHaa B
ONCTPUOYTUBHOM CETH



[ecATka nokasaTerneu KanuTtana opeHaa

[loka3aTe/iu NpUBEPKEHHOCTHU

LleHOBaA npeMHUAa — CYMMa, KOTOPYIO IOKyIaTesab TOTOB
[eperJiaTUTh 3a JAHHbIM MAapPOYHbIM TOBAP 10 CPABHEHMUIO C
OpeHA0M, IIpeilaralolUM CXOAHbIE BbITO/bl

YA0BJ/IETBOPEHHOCTD U JIOAJIbBHOCTb OPEeHAY — IIPSAMOM
[I0Ka3aTeJlb, OTPAXXalIIUK CTENEHb KeJIaHUSA TOTPpeouTe s
OCTaBaThCA C JAHHBIM OpeHJ0M



[ecATka nokasaTerneu KanuTtana opeHaa

[loka3saTe/ i BOCIPUHMMAEMOr'o KayeCcTBa "
JNAepCcTBa OpeHaa

BocnpuHuMaeMoe Ka4yeCTBO OpeHJa — M0Ka3aTe b, IPSIMO
BJIMSIIOIIIM M KaK Ha I0XOJAHOCTh MHBECTUIMH, TaK U Ha
10XO0bl OT aKIIUU

JInaepcTBO U NONYJIAPHOCTb OpEeHAA — UMEET TPU
napaMeTpa:

JIniepCcTBO B TOBAPHOM KaTETOPUH
JlnHaMHWKa NPUHATHS 6peHJa NOTpedbruTe eEM
CTeneHb UHHOBAIlMOHHOCTHU BHYTPH TOBAPHOM KaTETOPUH



[ecATka nokasaTerneu KanuTtana opeHaa

N3mepeHune accoumaumm u noKkasartenm
anddepeHumaumm opeHpa

LleHHOCTb OpeHaa — cyMmmapHbIM MHONKATOP ycnexa
bpeHaa B co3gaHum nNpeanoXXeHnsa LEHHOCTH

UHanBuayanbHOCTbL OpeHaa — Habop cneyndmnyeckmnx
nokasartenemn, yHuKanbHbIX A5ns JaHHOro MapoYHOro
TOBapa

Accouunauum c opraHmsauumen — HeobxogmMmo B TpeX
crnyyasax: a) korga opeHaa B TOB. KATEropmmn CXOXN Mo
NPOAYKTOBbIM XapaKkTepucTmkam; 0) ecnuv npmucytTcTeme
opraHusauum Ha pblHKe BeCbMa 3aMeTHO; B) Korga peyb
noeT o KopropaTnBHoM bpeHae



[lecATKa noka3aTteneun kanutana opeHpa

[loka3zaTe/ i 0CBEOMJIEHHOCTH O OpEeH/ie

OcBeOMJIEHHOCTD O OpeHJe — IPOYHOCTDb YA epKaHUs
OpeH/ia B IaMATH IOTPEOUTEIS.

OcCBeZIOMJIEHHOCTb O OpeH/ie OTpa)KaeT KaK 3HaHUE, TaK U
0c060€e MeCTO OpeH/ia B CO3HAHUM IOTPEOUTES




[lecATKa noka3aTteneun Kanutana opeHaa

Iloka3zaTesn PBIHOYHOI'O NIOBCACHHUA

J0J151 pbIHKA — OTpa)KaeT NPOYHOCTb MO3UIUU OpeH/a B
BOCIIPUATHH IOTPEOUTENEN

PbhIHOYHAaA LIeHa

[IpeacTaB/1EeHHOCTb OpPEHAA B TOProBOii ceTH




Mnoaxondbl K OUEHKE CTOMMOCTHU
BPEHOA

3aTpaTHbIA noaxon — CTOMMOCTb 6peHaa - 3TO 3aTpaThl, BIOXEHHbIE B ero
co3gaHue u passutue. BapmnaHT meToga — 3atparthbl Ha 3amelleHne bpenaa.
OcHoOBaH Ha NPOLUNbIX, PETPOCNEKTUBHbLIX JAHHLIX U HE YYMUTbIBAET ByayLLYIO
NpuobINBL KOMNaHUK. Tak MOXeT onpeaensaTbCs MMHMMarbHas CTOMMOCTb
bpeHaa.

PbIHOYHBLIN (CpaBHUTENbHBLIN) NOoAXo4 — CTOMMOCTb BpeHaa oueHMBaeTCs No
aHarnormm co CTOMMOCTbIO ApYyroro 6peHaa, KoTopbin Obifn NpogaH paHee u
KOTOpbIW aHanornyeH gaHHomy 6perHay. CroXXHo HanuTW akTyanbHYyH Npoaaxy
aHanorm4yHoro 6peHaa co CXo4HbIMU NoKasaTensiMm yaHaBaeMocTu, 4OBepus,
9KOHOMUYECKMMM U NpaBOBbLIMM NapameTpamMmu. [loaTomy BapuaHT MeToaa
npegnonaraeT nMbo onpegeneHne naeanbHoOro 6peHga n COoTHECEHME C HUM MO
onpeaeneHHbIM rnokasaTensiM 1 BbisIBIIEHNE NPOLIEHTA CXOXECTU; paHXNpoBaHME
n ap.

NoxopgHbIK noaxon - CTOMMOCTb bpeHaa — 9To NnpmBeAeHHas CTOMMOCTb
9KOHOMUYECKUX BbIro4 B TEYEHME DyayLIero cpoka none3Horo Ncnofb3oBaHus
6peHaa. To ecTb OUEHKa TOro, Kakyto npuodbinib 6peHa npuHeceT B OyayLiem
cBoemy Bnagensuy. C y4eToM: BENMNUYNHBLI NPUBLINK, CKOPOCTU €€ NOSyYeHNs n
PUCKOB (PbIHOYHbIX, YpaBIEHYECKNX, OPUONYECKUX, B T.4. pUCKU ywepba oT
noanerok).

KomMOuHauuma metonos.



MeToAabl OLleHKU CTOMMOCTU OpeHaa B
paMKax 4OXOo4HOro nogxopna

MeToq LieHOBOW NpeMumn — OLIEHMBAET LIEHHOCTb ObpeHaa no LieHoBOW HaabaBKke, KOTOPYHO
OH reHepupyeT Mo CPaBHEHUIO C aHanorMyHbIM, HO HEOpPEeHA0BbLIM TOBAPOM.

MeTog o6bemHoM npemun (B gononHeHne B metoay 1) — oueHmBaeT CTOMMOCTb BpeHaa no
00beMHOWN NPEMUU, KOTOPYHO OH rEHEPUPYET, NO CPABHEHUIO C aHASNTOMMYHbIM, HO
HeOpeHO0BbLIM TOBApPOM.

MeToq «n30bITOYHOM» MPUBLINK - N3 CTOMMOCTU akLUK KOMMaHUM NocriegoBaTenbHO
BblYNTAETCS CTOMMOCTb BCEX aKTUBOB (AEHEXHble, MaTepuarbHble, BCE HEMATEPUarbHbIE,
KpoMe OpeHaa) U ocTaBLUMMACS NI “U3DbITOYHBLIN” OEHEXHbIN MOTOK OTHOCUTCS K BpeHay.

MeTon AONOSTHUTENBHbBIX AEHEXHbLIX MOTOKOB - AOMNOSTHUTENbHbBIN AEHEXHbIN MOTOK B
dupmeHHoM BusHece No cpaBHEHUIO C HEBPEHAOBLIM U MPU 3TOM COMOCTaBUMbIM
BusHecom (ecnu Takon obHapyxmBaeTcs).

MeToq ANCKOHTMpOBaHUA aeHexHblx noTokoB (DCF) — aHanma ctommocTu 6peHaa,
OCHOBaHHbIN Ha OLEHKE OXmngaemMmoro goxoga B byayuiem. OTo npuBeaeHne 6yayLumnx
AEHEXHbIX MOTOKOB K MX CTOMMOCTU B HacTosiLee BpeMs (NpeanonaraeTcs, YTO CTOMMOCTb
AEHEer pasfnuMyHa B pasHble Nnepuoabl BpEMEHN U YMEHbLLUAETCS CO BPEMEHEM).

MeToa ocBoboXxaeHusa ot poAanTn - rmnoTe3a, YTO0 KOMIMaHnAa He BrliageeT CBOUM 6peHﬂ,OM, a
ncnosib3yeT ero no JIMueH3nn ot ,ElpyFOVI KOMMaHun. OTOT MeTof ornpaeTcd Ha AlaHHble 06
dHalloOrM4yHbIX corfaeHndax B oTpacsiin n onpeaendetT CToMOCTb 6peH,u,a KaK npmBeaeHHyro
CTOMMOCTb BbIrJ1aT POAJITU B 6y,u,yu.|,eM.



MeToAabl OLLlEHKM CTOMMOCTM OpeHAaa:
OCHOBHbIe MHAYCTPUaribHble MEeTOOUKMW

» Interbrand

» Brand Finance

» BrandZ (Kantar - Millward Brown)
> WU apyrue

BAXHO! B ocHoBe meToOoMK OLLEHKN CTOMMOCTU OpeHaa Bcex
YKa3aHHbIX TPeX KOMMNaHUN FIeXXUT KOMOUHaUNA KaK MUHUMYM 2
TUNOB NOKa3aTeneun:

e noKa3aTtenies noTpeduTenbLCKOro Kanurtana opeHaa u

* ¢buMHaAHCOBbLIX NOKa3aTesien U NPOrHo3oB

To ecTb BCe TP KOMMNAHUU NPOBOAAT aHANU3 NOTPEeObUTENbLCKOro
KanuTtana opeHaa Kak BaXXKHOW CTYNeHU Npu aHanun3a ero CToMMocTu




Hanpumep, meTogonorusa Interbrand

PaspaboTtaHa B 1988 rogy n nocTossHHO pa3BMBaETCs. OTO Nuanpyowas 1
cepTuununpoBaHHas MeTo4OSOMS.

[na BknioyeHnst B penTuHr bpeHa gormkeH obiTb «global, profitable, visible, and
relatively transparent with financial results».

CunbHble BpeHabl BNUSAOT HA BbIOOP NOTpebutenen/kKnMeHToB 1 co3natoT
NOSANBbHOCTL; NPUBEKAIOT, YAEPXNBAKOT N MOTUBUPYIOT TanaHTbl, U CHKAIOT
CTOMMOCTb (bHaHCUpPOoBaHUA. [lJaHHaa MeToaonorus oueHkn bpeHaa oeina
crneumanbHoO paspaboTaHa ans ydeta Bcex 3TUxX dakTopos.

3 KNno4YeBbIX KOMMOHEHTa MeToAoNIoOrMn: aHanms (*)I/IHaHCOBbIX nokasareneu

NPOAYKTOB Unu ycnyr 6penaa, ponu bpeHaa B NPUHATUN PELLEHNA O NOKYMNKE W
KOHKYPEHTHOW cunbl bpeHaa.
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[ToagpobHee 0 penTuHrax u MeToamnkax
MOXXHO y3HaTb:

B otuete komnaHum «Brand Finance Global 500 2022»

* Ha pecypce brandirectory.com/global (dobann Bbigaetcs B Buae
pugepa). I3noxeHmne metogukm — cMm. ctp. 97-105.

B otyeTe komnaHuu Interbrand https://interbrand.com/best-brands/ -
pentuHr Ton-100 2022 r.

o https://interbrand.com/thinking/best-global-brands-2021-
methodoloqgy/ - onncaHne meToaonorMm aHanmaa.

B otyeTe komnaHun Kantar BrandZ
e https://www.kantar.com/campaigns/brandz/global

 BrandZ™ Top 100 Most Valuable Global Brands 2013 — onucaHue
MeToanku (dpann BblgaeTca B Buae puaepa)



https://interbrand.com/best-brands/
https://interbrand.com/thinking/best-global-brands-2021-methodology/
https://www.kantar.com/campaigns/brandz/global

Cnacub6o 3a BHuMMaHue
(Tem, KTO ObIN&1 BHUMATESIbHbLIM)

n yaaum scem!
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